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1. BAJVIbHO-PEMTUHIOBASI CHCTEMA OLIEHUBAHUSI YPOBHSI C@OPMUPOBAHHOCTU KOMIETEHLUI IO
JTUCLUILINHE

OnenuBanue ypoBHsS C(HOPMHPOBAHHOCTH KOMIIETCHIIMH 1O WTOraM H3y4YeHUsS JUCUUIUIMHBI «YTPABICHHE KIMEHTCKAM OIBITOM Ha
MapKeTILIeHCe» OCYIIECTBISETCS B COOTBETCTBUU ¢ AciicTBytomel B PY /IH bamnsno-peiituarosoit cuctemoii (bPC).

Tabauya 1.1. BannbHo-peiimuneosas cucmema OYeHUBaHusi YyposHs CHOPMUPOBAHHOCMU KOMNEMEeHYUl NO OUCYUNTUHE/NPAKMUKe
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KJIMEHTOLICHTPUYH
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Dxocucrema
MapKeTIuienca u
TOYKHU
B3aUMOJICVCTBHUS C
KJIUEHTAMH.
ApxuTexTypa
KJIIUEHTCKOTO
ONBITA: TTIOUCK
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OcHOBBI
KapTUPOBaHUS
KIIMCHTCKOI'O ITyTH
(Customer Journey
Mapping) Ha
MapKeTIiencax.
Merononoruun
CO3/1aHUA KapT

KJIMEHTCKUX ITyTEH:

OT OCO3HaHHS
noTpeOHOCTH 110
HOBTOPHBIX
IIOKYIIOK.
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CermMenranus
KJIMEHTOB U
MepCOHAIU3ALUSA
OIbITa HA
MapKeTIjencax.
IloBenenueckas
CEerMEHTALUA:
HOBBI€, aKTUBHBIE,
JIOSITIBHBIE U
yXOAs1Iue
KJIUEHTHI.
JnHamuyeckas
MepCOHAIIN3ALNS
KOHTEHTA,
MPOAYKTOBBIX
pEKOMEH AN U
LIEHOBBIX
MIPEIIOKEHU .
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Tunel  mporpamm
JIOSTTBHOCTH:
HaKOITMTEIIbHBIC,
YPOBHEBBIE,
KOAJIUIIMOHHBIC,
SMOLIMOHAIbHBIC.
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VYnpasnenue
KJIIMEHTCKUMU
OTHOLLUEHUSAMHU
(CRM) na
MapKeTIencax.
CRM-ctparerun
JUTSL
MYJIbTUBEHIOPHBIX
wiargopm. Email-
MapKeTHHT, push-
YBEJOMIICHHS U
MIePCOHATU3UPOBAH
HbIE
KOMMYHHUKAITUH.
ABTOMAaTH3aIuA
MapKETHHTOBBIX
KaMITaHUHN U
TPUTTEPHBIC
COOOLICHHUS.
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2. OUEHOYHBIE MATEPHAJIBI ISl TPOBEJAEHMS TEKYLIETO
KOHTPO.IS1 YCIIEBAEMOCTH U CAMOCTOSITEJILHOI PABOTHI CTYJIEHTOB
MO JUCLUTIJINHE

CooTBeTcTBHE CHCTEM OLIEHOK
(McmoJIb3yeMbIX paHee OIeHOK MTOTOBOM aKajJieMrU4ecKoil ycrneBaeMmocTu, oneHok ECTS u
0a/UIbHO-PEHTUHIOBOM CHCTEMbI OLIEHOK TeKYIIell yCcreBaeMOCTH)

OrieHKa HeynoBneTBoputr. | YI0BIETBOPUTEILHO Xopouio OTIUYHO
Onenxa ECTS | F(2) PX 1 EB) D@y |c@ |BE) |4
(2+) (5+)
MaxkcumaspHas
cymMMa 0aJljIoB
100 wenee 31 | 31-50 | 51-60 61-68 | 69-85 | 86-94 gl’gb

Onucanue onenok ECTS:

A ("O1inuHo") -TEOpETUYECKOE COJIepKaHUE Kypca OCBOEHO TMOJHOCTBIO, 0e€3
npoOesioB, HeOoOXOIUMbIe MPAKTHUYECKHE HABBIKUPAOOTHI C OCBOGHHBIM MaTepuaioM
c(OpMHPOBAHBI, BCENPEIYCMOTPEHHBIE MTPOrpaMMOil 00ydeHHUs1 yueOHbIe 3aJaHHs BHITIOJHEHBI,
KayeCTBO UX BBITIOJIHEHUS OLIEHEHO YUCIIOM 0aJIOB, OJM3KUM K MAaKCUMAIbHOMY.

B ("Ouennp xopomio") - TeOpeTUuYecKoe CoJiep KaHre Kypca OCBOEHO TMOJIHOCThIO, 0e3
po0esoB, HEOOX0IMMbIE IPAKTUUECKHE HABBIKU Pa0OThI ¢ OCBOEHHBIMMATEPUAIOM B OCHOBHOM
(GbopMHpOBaHbI, BCE MPEIyCMOTPEHHBIE MPOrpaMMON O0ydeHHUs ydeOHbIe3alaHus BBITIOTHEHBI,
Ka4eCTBO BBIMOJIHEHUSI OOJBIIMHCTBA M3 HHUX OLEHEHO YHCIOM OajuloB, OJM3KUM K
MaKCHUMaJIbHOMY.

C ("Xopomio") - TeopeTHyeCcKOe COJEpKaHUE Kypca OCBOCHO MOJIHOCThIO, 0€3
po0eI0B HEKOTOPHIE MMPAKTHUECKUE HABBIKH PA0OTHI C OCBOSHHBIM MaTEPUAIOM C(HOPMUPOBAHEI
HE/I0CTaTOYHO, BCE MPETyCMOTPEHHBIE MPOrpaMMoOii 00ydeHus: ydeOHble 3ajlaHUs BHIMOJHEHBI,
Ka4eCTBO BBIITOJHEHHS HA OJJHOTO M3 HUX HE OIICHEHO MUHUMAJIbHBIM YHCIIOM SaJUTOB, HEKOTOPHIE
BU/IbI 33JIaHUH BBIIIOJIHEHBI C OIIMOKaMHU.

D (*“YnoBnerBopuTesnbHO") - TEOPETHUUECKOE COJEpKaHUE Kypca OCBOCHO YaCTUYHO, HO
npo0esbl He HOCAT CYLIECTBEHHOTO XapaKkTepa, He00X0IuMble MPaKTHUECKUEe HABBIKU 3a00ThI C
OCBOCHHBIM MaTepHajJlOM B OCHOBHOM c(OpMHPOBaHBI, OOJBIIMHCTBO MPETYyCMOTPEHHBIX
nporpaMMoil 00ydeHus: ydeOHBIX 3a/laHUi BBITIOJIHEHO, HEKOTOPbIE U3 BBHIMOJIHEHHBIX 3aJlaHHM,
BO3MOXKHO, COZIEpXKAaT OIIMOKH.

E (“TlocpenctBenHHo") - TeopeTHdeckoe COAEp)KaHUE Kypca OCBOCHO YaCTHYHO,
HEKOTOphIC TPAKTUYECKHE HABHIKM PaOOTHI HEe CHOPMHUPOBAHBI, MHOTHE IPEIyCMOTPEHHBIE
nporpaMMoil o0ydeHusi y4yeOHbIe 3aJaHMs HE BBIIOJHEHBI, JIMOO KAauyeCTBO BBINOJIHEHUS
HEKOTOPBIX M3 HUX OI[CHEHO YHCIIOM 0aJlIoB, OJIM3KHUM K MUHUMAILHOMY.

FX ("YcnoBHO HEYyHOBIETBOPUTENIBHO") - TEOPETHUECKOE COJEpKAHUE Kypca OCBOEHO
YaCTMUYHO, HEOOXOJIMMble MPAKTUYECKHUE HABBIKM PAOOTHI HE CHOPMUPOBAHBI, OOJBUIMHCTBO
IPEIyCMOTPEHHBIX TPOTpaMMOi 00ydeHHUs1 yUeOHbIX 3a/laHUI He BBIMOJIHEHO MO0 KayecTBO MX
BBITTOJIHEHUS] OLIEHEHO YHCIOM OayyioB, ONHM3KUM K MHHHMAIBHOMY; TPH JIONOJHHUTEIHHOU
CaMOCTOSITENIbHON paboTe Hajl MaTepUaIOM Kypca BO3MOXKHO MOBBIIIEHUE KaUeCTBa BBITIOJIHEHUS
y4eOHBIX 3aJaHuI

F (“be3ycnoBHO HEYIOBIETBOPUTENIBHO'") - TEOPETUUYECKOE COJEpKaHUE Kypca He
OCBOEHO, HEOOXOIUMbIE MPAKTUUYECKHE HABBIKU PabOTHl HE CPOPMHUPOBAHBI, BCE BBHIMOIHEHHbBIE
yueOHbIe 33/1aHusl COJIepXKaT TpyOble OIIMOKH, OTIOJIHUTENbHAs caMOCTOsTeNbHas paboTa Hax



MaTepHaJIoM Kypca He IPUBEJET K KaKOMY-JIM00 3HAYMMOMY MOBBIIICHUIO Ka4eCTBA BBIIIOJIHEHUS
y4€OHBIX 3aJJaHU.

Peanuzanus Kypca npenycMarpuBaeT MHTEPAKTUBHBIE JIEKIMH, MPAKTUYECKUE 3aHATHUS
(ceMuHApBI) € UCTIOJIB30BAHUEM MYJIBTUMEAMUHOTO 00OPYIOBAHUS U HHTEPAKTUBHOTO yUEeOHUKA,
HOJArOTOBKY CaMOCTOSITENIBHBIX TBOPUECKHMX padOT M HX MOCIEAyIOUIME Ipe3eHTaluH,
TECTUPOBAHUE, IPOBEJCHUE TIPYNIOBBIX JUCKYCCUH II0 TEMaTHKE Kypca, COBpPEMEHHbBIE
TEXHOJIOTUY KOHTPOJIS 3HAHUH.

Tembl pedepatosB.

1. Customer Journey Mapping Ha MapKeTIieiicax: OT MOMCKa TOBapa JI0 MOCIEPOIaKHOTO
00CITy )KHBaHUS

2. TIpoexTupoBaHHe NOIB30BATEIHCKOTO HHTEP(delica MapkeTIeiica ¢ pokycom Ha
KIIMEHTCKUH OIBIT

3. Tlepconanu3anus Kak OCHOBA YITyUIIICHHUS KIIMEHTCKOTO OMBITA B IIUPPOBOH KOMMEPITUU

4, Cucrtema OT3bIBOB  PEHTHHIOB: BJIUSHUE HA JOBEPUE U NMIPUHATHEC PEIICHUMA
MOKYMaTeIsIMU

5. OMHHMKaHaJIbHBIN KJIMEHTCKUN OMBIT: HHTETPAIUs OHJIAWH U O(JIaiiH TOUeK
B3aNMMOJICHCTBHSA

6. Emotional Design u ero pois B GOpMHUPOBAHUN TO3UTHUBHOTO KIIMEHTCKOTO OIBITA

7. Yar-60TbI 1 Al-acCUCTEHTHI B TIOIEPKKE KIIMEHTOB MapKETIIeHca: BO3SMOKHOCTU U
OTpaHUYCHUS

8. Voice of Customer (VoC) nporpamMmsl: METOIbI cOOpa U aHajM3a 0OpaTHOH CBSA3H

9. Customer Effort Score (CES) kak kimtoueBast METpUKa ONTUMU3AINH KIMEHTCKUX
MIPOLIECCOB

10. YmpaBneHnue oXuJaHUSIMH KIHEHTOB Ha BCEX dTarax MOKyHnaTelbCKOro mMyTH

11. CepBuc Bo3BpaTOB 1 0OMEHOB KaK 3JIEMEHT KJIMEHTCKOT0 OIbITa Ha MapKeTILIeiice

12. [IporpaMMsblI TOSUTBHOCTH Ha MapKeTIUIelcax: Tn3ailH U MEXaHWKH BOBJICUCHUS

13. Posb IOTUCTHKH U TOCTaBKH B (HOPMUPOBAHUU OOIIEr0 KIIMEHTCKOTO OTIBITa

14. Kpocc-neBaiicHblIi onbIT: oOecrieueHre 0ecllIOBHOCTH IPU CMEHE YCTPOICTB

15. Ynpasnenue xano0aMu ¥ KOHPIUKTHBIMU CUTYallUsIMHU B ITU(POBOIL cpene

16. Gamification 3eMeHTHI B KITUEHTCKOM OIBITE MapKeTIieica

17. Counansusle pyHKIIMM 1 community-building kak apaiiBepbl BOBI€UEHHOCTH

18. AHanu3 KIMEHTCKUX CErMEHTOB M MEPCOHATN3aIIUS OTbITA JIJIS PA3TUYHbBIX ayIUTOPUN

19. DTudeckue acreKThl MEPCOHATM3AINN U HUCIIOIB30BAHUS KIMEHTCKUX JTAHHBIX

20. Benchmark anann3 KITHEHTCKOTO OMBITA BEAYIIUX MUPOBBIX MAapKETILICHCOB

Kpurtepun onenkn

Pedepar — camocrosarenbHas paboTa CTyAEHTa, MNpEACTaBisAOmIas CcOOOH KpaTkoe
U3JIO)KEHUE TIOJyUYEHHBIX pEe3yJbTaTOB TEOPETUYECKOr0 aHajlu3a OIpe/eleHHON y4eOHo-
UCCIIE/IOBATEIbCKOW TEMBbI, TJie aBTOP PACKPBIBAET CYTh HCCIEIyeMOil MpoOieMbl, MPUBOAUT
pa3inyHble TOYKH 3pEHMs, a TakXke COOCTBEHHbIE B3IJIsiAbl Ha Hee. [Ipu ouenke pedepara
HE00XO0IMMO YUUTHIBATh CIEYIOIINE ITOJI0KEHUS:

1. B TekcTe AOMKHO OBITH MPOJEMOHCTPUPOBAHO BIIAJICHUE MPEIMETOM HCCIEIOBaHUS,
€ro MOHSATUIHBIM anmapaToM, TEPMUHOJIOTHEN, TOHUMAaHUE COBPEMEHHBIX TEHACHIIUN U TPobiieM
B HCCIIEOBAaHUU MIPEIMETA.

2. TekcT noimkeH OBITh 3aBEPIICHHBIM U YETKO CTPYKTYPHUPOBAHHBIM, MOCBSIEHHBIM
CTPOTO 33aJJaHHOH MPOOIEMaTHKE.



3. TekcT JOMKEH 3aKaHYUBATHCS OOOCHOBAHHBIMH BBIBOJIAMH, TIOJTYYCHHBIMA Ha OCHOBE
aHaym3a (PaKTOB M PEIIAIOIIMMU TIOCTABJICHHYIO B HavaJie paboThI 3a/1a4y.

4. T'paMOTHOCT, U JIOTMKAa W3JIO)KCHHUS, TEPMUHOJOTUS U JIGKCUKA JOJDKHBI
COOTBETCTBOBATh 33/JaHHON TEMATUKE U IMOCTABJICHHON aBTOPOM 3aJ1aye.

5. Hanwume npaBWiIbHO OQGOPMIIEHHBIX WJUIFOCTPAIMM, CCBUIOK Ha HCTOYHHUKHU
JTUTEPATYPHI.

6. O6veM — He Oonee 10 crpanun A4 MalTMHOTIMCHOTO TEKCTA.

OueHnBaHue: MakcuMyM 5 OawioB, rae 3 Oamwia — cojaepkaHue padOThl, CTHIIb,
NpaBUIBHOCTH BBIBOAOB, 1 Oamna — odopmienue corinacHo TpeboBaHusM, | Oamna — 3ammra,
BKJIIOYAIOIIAS [IPE3CHTALIUIO.

TecTnl

1. Yro Takoe Customer Journey Map?

e A) Kapra caifta mapkeTIuieiica
e B) Busyanuzauus nyTH KJIMEHTa Yepe3 BCE TOUKU B3aUMOAECHCTBUS
o () Cxema JIOTUCTUYECKUX IPOLIECCOB
e D) Ilnan MapKeTUHIOBBIX KaMIIaHUHI
[IpaBunbHbIN OTBET: B

2. Kakas MCTpPHUKA JTyHdlI€ BCCro OTpaKacT yAOBJICTBOPECHHOCTDb KJIMEHTOB?

e A)GMV

o B) NPS (Net Promoter Score)
« C)AOQOV

« D)CTR

IIpaBunpHBIN OTBET: B
3. Uro o3navaet npunnum "Mobile First" B mu3aiiHe KIMEHTCKOTO OnbITa?

e A) IIpuopurer MOOUIBLHON PEKIaAMBbI
o B) IlpoextupoBanue untepgeiica cHauana s MOOMIBHBIX YCTPOUCTB
e () Pabota TOIBKO C MOOMIIEHBIMHU KJIMEHTAMU
e D) MoOunbHbIe yBeTOMIIEHHUSI KaK OCHOBHOM KaHaI
IIpaBuneHbI OTBET: B

4. Kakoii noka3aTeib HU3MCPACT YCUIIUA KIIMCHTA JJId PCIICHU A 33.,[[3‘11/1?

e A)NPS

e B)CSAT

e C) CES (Customer Effort Score)
e D)CLV

ITpaBuibHbI oTBET: C
5. Yro Takoe "MOMEHT UCTUHBI" B KIMEHTCKOM OIILITE?
e A) IlepBblii BU3UT Ha CallT

e B) KiroueBas Touka B3auMOIeHCTBUS, BIUAIOIIAS HA O0IIee BIIeYaTICHUE
e () MowmeHT ormiaTel 3aKa3a



12.

D) Iony4enue ToBapa
IIpaBunpHbIN OTBET: B

Kaxoit anement UX KpUTHYEH 11 KOHBEPCUU HA CTpaHUIIE TOoBapa?

A) Spxue nsera

B) KauectBennsie poto u moapobHoe onrcaHue
C) MHoro Tekcra

D) CnoxHble aHUMAaIUH

IIpaBunpHbIN OTBET: B

YT0 TaKOE OMHUKAHAIBHOCTE?

A) Vcnionp30BaHUE TONBKO OJHOTO KaHajda KOMMYHUKAIIUU
B) UnTerpanus Bcex KaHaJIOB B3aUMOJICHCTBUS C KIMEHTOM
C) Pabora uepe3 coupaibHbIe CETH

D) Tonbko onnaiiH npogaxu

[IpaBunbHbIN OTBET: B

Kaxkas CTparerus nmoMoract CHU3UTb KOJIUYCCTBO 6pOH_IeHHI>IX KOpBI/IH?

A) IloBbliieHue 1eH

B) Ynpomenue nporecca odhopMieHus 3aKa3a
C) Ynanenue GuisTpoB

D) VBenuueHune acCOpTUMEHTA

IIpaBunpHbIN OTBET: B

UTto Takoe nepcoHaNM3aIus B KOHTEKCTE KIIMEHTCKOTO OMbITa?

A) Vcnonb3oBaHNe UMEHU KIIMEHTA

B) Ananranus KOHTEHTa U NPEATIOKEHUN 0/ UHAUBUyabHbIE TOTPEOHOCTH
C) OtnpaBka BCeM OJIMHAKOBBIX MHCEM

D) CranpapTHblil nHTepdeiic i Bcex

IIpaBunpHbIN OTBET: B

. Kakoit MCTO/ JIy4IlI€ BCECTO IMMOAXOAUT IJISA UCCIICAOBAHUA KIIMEHTCKOT'O OIpITa?

A) TolIbKO aHKEThI

B) KombOuHanus nHTepBbio, HAOIIOACHUN U aHATTUTUKU
C) Tosbko BeO-aHAIUTHKA

D) Tonbko hokyc-rpyImisl

IIpaBunbpHbIN OTBET: B

. Uto o3nauaer CSAT?

A) Customer Service Analysis Tool
B) Customer Satisfaction Score

C) Customer Support Automation
D) Customer Sales Tracking
[IpaBunbHBI oTBET: B

Kaxoit npuHImMn BaxkeH 7151 Au3aiiHa MOOMIBbHOTO HHTEepdeiica?



15.

A) Makcumym nHGOpMAaIIMK Ha SKpaHe

B) Y1o06cTBO MCHOAp30BaHUs OJJHOM pPyKOH
C) Menxuii mpudt

D) Muoro kHo1ok

[IpaBunbHEIN OTBET: B

. Urto Takoe "ObicTpoe BoccTanoBieHue" (Service Recovery)?

A) BoccranoBnenue caiita mocie coost

B) OneparuBHOE perieHue mpoOIeMbl KIHSHTA I COXPAHSHUS JIOSITbHOCTH
C) Bosspar ToBapa

D) Texuuyeckas mojjiep>kka cepsepa

[IpaBunbHEIN OTBET: B

. Kakoi1 anieMeHT KpuTHueH 11t TIOBEpHUs HAa MapKeTIeice?

A) Spxuit nuzaitn

B) OT3bIBBI U pEUTHUHTH IPYTUX MOKYTMATEIeH
C) Bbosb110ii BIOOP TOBapOB

D) Hu3zkue 1ieHbt

IIpaBunpHbIN OTBET: B

Yto Takoe SMOIMOHAIbHAS CBSI3b C OpeHI0M?

A) Ilokynka n3-3a CKUAKH

B) 'myOokoe uyBCTBO MPUBSA3aHHOCTH U JIOSIIBHOCTU
C) Pa3zoBas nokymnka

D) INoanucka Ha pacchUIKy

IIpaBunpHbIN OTBET: B

. Kakas MCTpPUKA MOKA3bIBACT 'OTOBHOCTDH KIIMCHTA pCKOMCHAOBATH KOMITaHUIO?

A) CSAT

B) CES

C) NPS

D) AOV
[TpaBuibHbIN OTBET: C

. Urto Baxxno nis ontumusanuu checkout-mporecca?

A) MHOTO 11aroB Jytsl 1eTamu3aiun

B) MunumanbHOe KOTMYECTBO TOJIEH U ATaroB
C) Obs13aTenbHas perucTpanus

D) Cnoxnas cucrema CKHI0K

IIpaBunpHbI OTBET: B

. Kaxoit noaAXoJ IMMoMoOTracT NMMOHAThE SMOIINU KJIMCHTOB?

A) Tonpko nuppoBas aHaTUTHKA
B) OMnarndeckne KapThl 1 Ka4e€CTBEHHBIE UCCIICOBAHMS
C) Tonbko A/B TectupoBanue

10



e D) Ananum3 npogax
IIpaBunpHbIN OTBET: B

19. Yro Takoe touchpoint?

e A) Texnuueckas TOUKa Ha cepBepe
e B) Jlro6as Touka B3aMMOJICHCTBUSI KJIMEHTA C OpEHIOM
e () Mecto (hu3nveckoro KOHTaKTa
e D) Touka mpomax
IIpaBunpHbIN OTBET: B

20. Kaxkas CTpaTterus moMoracT IMOBBICUTH ITIOBTOPHBIC HOKYHKI/I?

e A) OmHOKpATHBIC CKHJIKH
e B) KauectBennoe nocienpogaxHoe 00CiIy>KMBaHHUE U TPOTPaMMBI JIOSITBHOCTH
e () YBenuueHue acCOPTUMEHTA
e D) CHmxeHue 11eH Ha BCE TOBaphl
[IpaBunbHbIN OTBET: B

Kpurtepun onenkn: 1 6a/1 3a KaxKIblii BOPOC TecTa

3. OEHOYHBIE MATEPHUAJIBI JIJISI IPOBEJAEHUS IIPOMEXXYTOUYHOM
ATTECTAIMHA ITO JUCHUIIJIMHE

IIpakTHyeckue Kecobl

Keiic 1. AyauTt u onTUMH3anMs KJINEHTCKOr0 IyTH HA MapKeTILIeice

3JIEKTPOHUKH

Cutyanus: MapkeTIuieic 3J1eKTPOHUKH U Ta/IKETOB CTOJIKHYJICSA CO CHH)KEHHEM KOHBEPCHH U
poctom >kano0 kiuentoB. Cpenuuiit NPS = 6.2, CSAT = 3.1/5, BeicokHii moka3aTeib
OpoieHHbIX Kop3uH (73%).

Hcxoanble faHHbIE:

o BeO-anamuTtuka 3a mocieguue 6 MecsIeB
o ba3a or3p1BOB U xan00 (5000+ 3amuceii)
o Pesynprarel HHTEPBBIO ¢ 50 KIIMEHTaMH
o JlaHHBIE CITy>KOBI OAIEPKKU

o KonBepcun 1o 3Tanam BOPOHKH

3aa4M ¥ NMOIIArOBBIN MJIAH BLINMOJHEHU:

1. Hocrpoenne Tekymeii Customer Journey Map (2 Hexe/un)

(0]

[Ipoananu3upoBaTh BeO-aHAIMTUKY: OMIPEACIUTh OCHOBHBIC ITyTH TTOJIb30BATEICH
yepe3 Google Analytics/SInnexc.Merpuka

BreinenuTs 5-7 KIHOUYEBBIX 9TANOB: OCBEIOMJIICHHOCTh — IMOUCK — BBIOOp —
MOKYTKa — MOJy4YSHHE — MOCIEIPOAAKHOE 00CTyKUBaHNE

Jnst kaxxoro starma 3adUKCUPOBaTh: ICUCTBUS KiueHTa, touchpoints, sMoruu,
pain points, BO3MOXXHOCTH
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2. AHaan3 npo6aeMHbIX 30H (1 Hemest)

O
O

(o]

KarteropusnupoBath 5kano0bl 110 TUIIAM U ATaIlaM Iy TH
Bersauts Tom-10 mpobiem ¢ HanOOIBIIMM BIMSHUEM HAa KOHBEPCHIO
[Tpoananu3upoBaTh MPUYHHBI OPOIIEHHBIX KOP3UH Yepe3 exit-intent ormpocs

3. Paszpabotka runore3 ontumusanuu (1 Hexes)

O
O

(o]

Jist kax 10 mpoOIeMHOI 30HBI C(HOPMYITUPOBATH THIIOTE3b YTy YIICHHN

[TpuoputuzupoBarth mo Matpuile impact/etfort
Br16pate Ton-5 runores uis TECTUPOBAHUS

4. Jlu3aiin u 3anmyck A/B TecToB (4 Hexesn)

o
O

(o]

Co3znaTh albTEPHATUBHBIC BAPUAHTHI KIIFOUEBBIX CTPAHUIY/TIPOIIECCOB
Hactpouts A/B Tectsl B Google Optimize iy aHATOTHYHOM UHCTPYMEHTE
Onpenenuth pa3Mep BHIOOPKH U KPUTEPUU yCIieXa

5. H3mepeHue u aHAJIU3 Pe3yJbTATOB (2 HeleIn)

(o]

O

OTtcnexuBaTh KIIOUYEBbIE METPUKH: KOHBEpCHs, Bpems Ha caiite, NPS, CES
[TpoBecTH TOMOJHUTEIBHBIC HHTEPBBIO C KJIMEHTAMH, TPOIICIIHMH
ONITHMH3UPOBAHHBIN Ty Th

OLEeHUTh SKOHOMUYECKHH 3P PEKT OT BHECEHHBIX H3MCHCHHI

O:xuaemMble pe3y/bTAaThI: TOBBIIIEHHE 001ei KoHBepcuu Ha 15-25%, yBenuuenue NPS 1o
7.5+, cHUKEHUE TTPOLIEHTa OPOIIEHHBIX KOp3uH 10 60%.

Keiic 2. Pazpaborka nporpammsl JosiibHOCTH JJ1d fashion-

MapKeTIienca

Curyauus: Fashion-mapkermuieiic UMeeT BBICOKYIO IEPBHYHYIO KOHBEPCHIO, HO HU3KHIA
YPOBEHB MOBTOPHBIX MOKYTOK (22%) u customer lifetime value. Cpennuii mepuos Mexmay
MOKYTKaMH 8 MECSIIEB.

Hcxoanble 1aHHbIE:

e Ucropus tpanzakuuit 100 000+ xkaueHTOB 3a 2 rosa
e CermeHTanus kiaeHToB 10 RFM-ananusy

e JlaHHBIE O MPEANIOUYTEHUSAX U TOBEICHUU

e AHanu3 KOHKYPEHTOB M UX IPOTrpamMM JIOSUIBHOCTH
e PesynbraThl hokyc-rpymnm

3anauM ¥ AeTAJbHBIN IVIAH peau3anuu:

1. HccnenoBanue u crparerus (3 Hegesau)

(0]

[TpoBectu RFM-ananu3 kinueHTcKo# 6a3bl: pa3AeTuTh Ha CETMEHTHI 110 JaBHOCTH,
4acTOTE U CyMMe IIOKYIIOK

BreimonauTs anamm3 CLV 1o cerMeHTaM u BBISBUTH Han0oJiee 1eHHBIX KIMEHTOB
HccnenoBaTh MOTUBALIMY Yepe3 IITyOMHHBIE MHTEPBbIO (30 peCroHIEHTOB U3
pa3HbIX CETMEHTOB)

IIpoananu3upoBaTh MPOrpaMMBI JIOSJIBHOCTH TOII-5 KOHKYPEHTOB: MEXAHUKHU,
6enedursl, UX

2. IlpoexkTHpoBaHHe apXUTEKTYPbI NPOrpaMMbl (2 HelesIH)

(0]

(o]

BriOpats Moaens mporpaMmsl: points-based, tier-based wiau hybrid
CHpOCKTI/IpOBaTL CUCTCMY HAYUCIICHUS 63.J'I.HOBZ IMMOKYIIKHW, aKTUBHOCTH,
pedepanbl, OT3BIBBI
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o Pa3paborarp karanor Bo3HarpakJeHUI: CKUAKH, SKCKIIIO3UBHbIE TOBaphl, early
access
o Co3znarts tier-cTpyKTypy ¢ HapacTaroIIMMH IPUBUIIETUSIMU
(Bronze/Silver/Gold/Platinum)
3. UX/UI nu3aiin nporpammbi (3 HexeIn)
o Co3narp wireframes TU4HOr0 KaOMHETA MPOTPAMMBI JIOSUIBHOCTH
CnpoektupoBath onboarding-flow 111 HOBBIX Y4aCTHUKOB
Paspabotars cucremy gamification: mporpecc-0apsl, achievements, challenges
Coznarp email/push KOMMYyHUKAITMOHHYIO CTPATETHIO
4. MVP n nnjoTHOe TecTUpoBaHue (4 Hexeu)
Pa3zpaboraTh MUHHUMAaIBHO KU3HECIIOCOOHYIO BEPCUIO TPOrPaMMBI
3anyctuthb 3aKkpbiToe TecTupoBanue ¢ 1000 J0sUIbHBIX KJIUEHTOB
CoOpath 00paTHYIO CBSI3b M HTEPATUBHO yydiuTh UX
o HacTpouTh aHATUTHKY 711 OTCIICKUBAHUS KITFOUEBBIX METPHUK
5. IlonHoueHHBbIH 3amycKk U onTuMuU3anus (4 Heaenau)
o IloAroToBHUTH MAPKETHHTOBYIO KaMITAHHWIO aHOHCA
o OOyuuTth ciyx0y MOANEPKKH paboTe C MPOrpaMMoit
o 3amycTUTh MPOrpaMMy JJIsl BCEX KIIMEHTOB
o HacTtpouTs aBTOMaTH3MPOBAHHBIE TPUTTEPHBIE KOMMYHHKAITUH
6. Ananu3 3pdexTuBHOCTH (2 HeaeH)
o MH3meputs KiaroueBsle okazarenn: adoption rate, engagement rate, incremental
revenue
[TpoBectu cohort-aHanu3 y4acTHUKOB VS. HEY4aCTHUKOB
Ouenutps ROI mporpaMMbl U COCTaBUTH TUIAH NATBHEUIIIETO PA3BUTHS

O O O

O O O

O:xunaemble pe3yabTaThl: yBeTudeHue repeat purchase rate 10 35%, poct CLV na 40%,
HOBBIIIIEHUE YacTOThI MOKYMOK Ha 25%, o6muit ROI nporpammer 3:1 B Teuenue 12 mecsues.

Kpurtepnu onenku: 5 6a/1510B — IPaBUJIbHO pPelIeHHOE IPAKTHYeCKOe 3aJaHue.

PASPABOTYUKMN:
AOLEHT Baunwopuxun @.I.
Homxnocts, BYTI IToanuce ®Oammmusa U.0.
PYKOBOIAMUTEJIb BYII:
3aBemytronuit kadeapoi Hastora C. B.
M (pPOBOro MEHEKMEHTA
HaumenoBanue BYTI IToanuce Gamumus N.0.
PYKOBOIAMUTEJIb OII BO:
SaB.Kacbenp? " OcTpoBckasn A.A.
NMPURKJIAAHOU IKOHOMUKH
HomxuocTs, BYII IToamnuce ®amuus U.0.
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